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How's the Market?
During the summer of 2009, the median price of a Steamboat Springs single-
family home was $1.4M. Fast forward 11 years and the price has crested $1.4M 
yet again. A historic summer in Steamboat has led to rapidly escalating prices 
and nearly barren inventory. The feverish pace of the last few months has cut 
the supply in half from a year ago and there are now only 214 active residential 
properties for sale in Steamboat Springs. The surge has caused inventory to 
drop to less than three months of supply, compared to seven months at this 
time last year.

In August there were 210 closed transactions in Routt County totaling $143M, 
crushing the 124 transactions for $77M from last August. It was the largest 
month, by far, in the last 12 years. Amazingly, September may be even bigger. 
The extraordinary last few months have pushed the year-to-date total volume 
to $524M, up 12.5% from this time last year. It was hard to fathom that the 
market would get so hot when you think back to just a few months ago when 
everyone was in lockdown due to COVID-19. The way people view where they 
live has changed drastically leading to record real estate transactions across 
the country. The urban migration away from cities and smaller living spaces 
means there is an influx of new buyers canvassing Routt County, looking for a 
place to start their new chapter or to have a second home getaway.

Locals who voted last year to annex the land for the 450-housing unit West 
Steamboat Neighborhoods, may not get the inventory relief they desired after 
all. The developers have hit some roadblocks in their attempt to purchase 
the land from the owners of Steamboat 700. If the project eventually moves 
forward, it seems construction won’t start any time soon.

In Steamboat, like most of Colorado, all metrics point to an extreme seller’s 
market. In August, the percent of closed price to asking price spiked to a 10-
year high of 98.4%. At the same time, the median days from list date to contract 
acceptance fell to a decade low of just 12 days. The median price-per-square-
foot of a residential property is now $370/sq. ft. Just three years ago it was 
$300/sq. ft., proving that owning in Steamboat has been a great investment.

The market has gone from a near shut down this spring to hyper speed in the 
last few months. It’s more important now than ever to have an expert on your 
side if you’re thinking of buying or selling.  

Year to Date Stats

Sold Single Family Homes
147 vs. 171

+16%

Single Family 
Home Stats 

2019 vs. 2020

Source: REcolorado Market Statistics for zip code 
80487 (Steamboat Springs) through 9/14/20

Median Days in MLS
47 vs. 47

No Change

Median Close Price
$976K vs. $1M 

+2.5%

Condo/
Townhome Stats 

2019 vs. 2020

Sold Condos/Townhomes
247 vs. 270

+9%

Median Days in MLS
32 vs. 24 

-25%

Median Close Price
$405K vs. $440K 

+9%
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A bright yellow school bus pulls up to the Steamboat Springs 
Middle School and a handful of mask-clad students jump out. 
This time last year, there would have been a throng of pupils 

spilling onto the sidewalk, congregating in groups as they wandered 
to class; but this school year is like no other. 

Administrators toiled throughout the summer to formulate plan after 
plan for possible reopening (or not) scenarios, under the COVID-19 
state guidelines. On August 24th, the school year officially began 
with two options for parents: send your kids to school under a hybrid 

model or opt for 100% online schooling. 

“We had to find the best solution for our students, staff and community but none of us had ‘pandemic’ on our 
resumes,” said Mark Rydberg, Director of Finance for the Steamboat Springs School District.

Students in the hybrid model are divided into two cohorts per class, alternating days throughout the week to 
allow for two days in school plus every other Friday. At the high school, students spend two days back to back, 
with every other Friday in class. On the days out of school, all students are expected to follow their learning 
plan at home on a laptop, supplied by the district. 

Upon entry to any of the school buildings, students have their temperatures checked and must go straight to 
class. Classrooms have replaced cafeterias. Outdoor walks serve as a reprieve from the constricted time spent 
in the building. 

Parents that opted out of in-school learning had two choices: enroll in Edgenuity, a learning management 
system for K-12, which keeps students in the district, or withdraw from the district and source an alternative. 
Edgenuity offers virtual classes taught by state certified instructors, and students have access to a teacher 
mentor from the Steamboat Springs School District, as a point of contact only. Students can still participate in 
school activities and special events. 

Financially the district is better served having children in school given that a portion of per pupil funding for 
online students goes to Edgenuity and not the district as a whole. However the drop in physical attendance 
eases safety protocols given the additional space available. “Anecdotally, some resort town school districts 
might see a bump in students with a number of second home owners choosing to relocate,” Rydberg said. “I 
will be interested to see where we wind up with our own numbers next month.”

A School Year Like Never Before

% Of Students Enrolled in Online Learning per School 

Soda Creek Elementary 10%

Strawberry Park Elementary 12%

Steamboat Springs Middle School 16%

Steamboat Springs High School 9% 

Steamboat Springs School District for the 20/21 School Year

SSSD Preliminary Enrollment

BY THE NUMBERS

2020/21

2,546

2019/20

2,617

% Change

-2.7%
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Routt County COVID-19 Impact Monitor

Active CasesConfirmed Cases DeathsTests Administered

3137 88,689

Provided by Routt County Public Health. Updated 9/15 at 9:00am.

Hospitalizations

8

Is the Home Office a New Deal Breaker?

Recent estimates are that 42% of the U.S. labor force is 
currently working from home full-time. What began 
as an emergency response to COVID-19, is morphing 

into an economic norm for a swath of industries. 

Tech giants like Facebook, Twitter, Square and Shopify 
have all announced a shift in policy, to enable some, or 
all employees, to work from home indefinitely. Other 
industries are following suit. 

Recent data from a survey carried out by the National 
Association of Home Builders found that 65% of homebuyers requested a home office and that is sure to spike 
in the current environment. George Ratiu, an economist with Realtor.com, reported that listings featuring an 
“office” still command a more than 3% price premium and sell nine days faster than listings without an office.

“Being thrown into our homes every waking hour of the day has really made us realize that spaces need to be 
flexible for multiple activities,” said Sarah Tiedeken O’Brien, a partner with Steamboat Springs-based Vertical 
Arts Architecture.

Workers who set themselves up at the kitchen table or the sofa in the living room have encountered a multitude 
of challenges. Unwanted family and pet disruptions during teleconferencing or harmful ergonomics are just 
some of the most common irritations to arise. As a result, the need to converge working and living space has 
become a priority. 

Tiedeken O’Brien shared her topmost considerations when designing a workspace in the home:

• Location: Consider traffic flow in the space. Do you work best in the thick of activity or tucked away in a  
 quiet place? 

• Flex Space: Can you incorporate a small nook desk in a guest room that can double as an office? 

• Sound: What are some simple ways to dampen sound in open plan rooms and create a sense of privacy? 

• Views and Natural Light: Interaction with changing daylight and the outside environment improves  
 productivity. 

• Lighting: Use decorative and task lighting to add character and functional light for everyday tasks. Make  
 sure you are getting the right amount of light from the right direction to cut down on glare. 

• Furnishings: Forgo the corporate furnishings. Office furniture should be functional but also complement  
 other rooms in your house. Custom casework can incorporate file storage, printers and workspaces without
 feeling sterile. 



Steamboat... Social Distancing Made Easy

Olan and Micha Kenneally came to visit Olan’s cousin in Steamboat Springs for two weeks as the pandemic was 
just starting. The San Francisco based couple left three months later. “We absolutely fell in love with the place; 
it’s such a lovely community,” Olan said. When state laws allowed Realtors® to show homes again, the outdoor-

loving Kenneallys found a property in the Sanctuary neighborhood, which they bought in anticipation of relocating 
to Steamboat permanently. Olan is a Business and Technology Consultant with the benefit of being location neutral. “I 
can travel easily from Steamboat when I need to and we get to enjoy all of the things that we love straight out the back 
door.”

A survey conducted by the Pew Research Center found that one in five U.S. adults said they either changed their residence 
due to the pandemic or know someone who did. Home search internet portals show that page views of homes in towns 
with less than 50,000 people were up 87% year-over-year. “More people than ever are taking the plunge and moving 
from crowded cities to more rural areas with more space. So many people have dreamed of making this move and 
COVID has served as the impetus to make those dreams a reality,” said Steve Goldman, CEO of Colorado Group Realty. 

Roughly One in Five Americans Either Have Relocated Due to Pandemic or Know Someone Who Has

22%

% of U.S. adults who relocated, had someone 
move into their household or know someone else 

who moved due to COVID-19

Moved permanently 
or temporarily

Someone else moved into 
their household

Did not move or have 
someone move into their 

household but say they know 
someone else who moved

3%

6%

14%

Denver-based couple Kim and Scott Ray saw their chance to move to Steamboat when Kim was offered an opportunity 
to telework in March. “We were originally looking for something bigger with office space for both of us,” Kim said. “We 
ended up making choices based on available inventory that gave us easy access to town, mountain views and a yard.” 

The pandemic induced surge in demand isn't making finding a home easy. In Routt County, the average home price was 
up 13% year-over-year in August but inventory has dropped 48%. 

Stephanie and Jeff Rodriguez had been frequent visitors to Steamboat for years. “We found that more often than not 
we didn’t want to leave,” Jeff said. Their property search began pre-COVID and escalated in light of the pandemic. This 
summer they moved into a new home in Silver Spur with their two children. “We were ready for a different pace of life 
and we found it in Steamboat.”

Source: Survey of U.S. adults conducted June 4-10, 2020. PEW Research Center.
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